S E New ways. Sales

New answers’®

Proposal Meeting

Introduction Fact-Finding Meeting

I N

Evaluate Meeting Conduct Fact-Finding Sent Thank You Prospect Lseitngr {gaRnekfgror:I
Materials Meeting E— Letter to Prospect referred? Source - @
g
=
=  No_
3
3 C S P
< reate Fact Sheet Update Prospect’s rospect
E @ - & Agenda CRM Record qualified? Se"dtf)”l'}:(’fs‘;reycke"e’
3
a Meeting
= Scheduled
2
=
S
e
;,;-, Confirm Meeting Pr%zg:)i:ﬂ:sg"g Contact Prospectto @
3 PO -
E Specifics with Prospect Technology Set Up Meeting
S

seic.com/advisors




