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Send Welcome Kit
to Client

Introduce Client to
Key Stakeholders

Assign Appropriate
Investment Strategies

Manage Account
Opening & Funding

Update Client’s 
CRM Record

Set Up & Train Client
on All SystemsSTART

Prospect
Qualified

END
Schedule Next Meeting

with Client
Set Up Client on Firm

Communications
Set Reminders for
Ongoing Contact

with Client
START END

Prepare Follow UpConduct

Wealth Management Meeting Asset Management Execution

Coordinate Ongoing Client Contact


